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Buying a home is one of life’s biggest investments and most exciting  
adventures. As such, you need a reliable and resourceful partner in 
the process. Backed by Sotheby’s industry leading tech tools and  
global presence, Sean Fruth strives to make your home buying  
experience a smooth and successful one. 
 
This Home Buyer’s Guide includes  a variety of helpful information to 
get you started: 
 
• The Purchasing Process 
• The Power of Pre-Approval 
• Your Home Search 
• Full Service Support 

YOUR SEARCH BEGINS 



THE PURCHASING PROCESS 



YOUR SEARCH BEGINS 
 
Below is a comprehensive list that outlines the home buying process we 
would be undergoing together.  

1. 

2. 

3. 

4. 

5. 

6. 

7. 

Obtain a mortgage pre-approval from a local lender 
(recommendations upon request).  

Meet to discuss your new home wants and needs.  

Select properties to view.  

Negotiate the terms for the best purchase scenarios. 

Discuss purchase options. 

Schedule viewing and tours with your agent. 

Present offer to the listing agent. 

8. Contingencies - Your preferred Lender will assist you with the  
following during this step: 

• Conduct inspections 
• Obtain mortgage financing 
• Obtain homeowner’s insurance 

• Resolve any issues 
• Order appraisal 
• Obtain title insurance 

9. 

10. 

11. 

Obtain funds for closing. 

Close on your new home. 

Move in! 
 



YOUR PARTNER 

IN THE PROCESS 
 
When you choose Sean Fruth to represent 
you, you’ll have someone by your side every 
step of the way, giving you the insights and 
information you need to have confidence in 
your decision. 
 
Sean will personally: 
 
• Meet with you to discuss your needs and 

goals, and together plan out you       
property search. 

 
• Help you get pre-approved and establish 

a budget. 
 
• Show you properties that meet your    

criteria. 
 
• Keep you informed of new properties 

that come on the market. 
 
• Work with you until you find the right 

home 
 
• Help you determine your offer 
 
• Negotiate the offer and contract in your 

best interest. 
 
• Facilitate the home inspection and      

resolution process. 
 
• Prepare you for closing and the             

associated costs. 
 



THE POWER OF PRE-APPROVAL 



The first step in any home search is finding out exactly how much 
home you can afford and securing the financing to make the purchase. 
While you can get a rough estimate through prequalification, taking 
the extra step to obtain pre-approval will give you some added  
advantages. 
 
Pre-approval helps you: 
 
• Understand your financial condition 
 
• Know exactly how much home you can afford before you begin 

your home search 
 
• Strengthen your purchasing power when making an offer 
 
• When you find a home you love and are ready to make an offer, 

your mortgage pre-approval lets the seller know that you’re serious 
and fully prepared to buy their home, putting you in a stronger   
position than other potential buyers. 

WHY PRE-APPROVAL MATTERS 



THE PRE-APPROVAL 

PROCESS 
 
Typically, lender’s request the documents 
you will need to provide your lender to get 
the pre-approval process started: 
 
 
Income 
  

• Current pay stubs, usually for last two 
months 

 
• W-2s or 1099s, usually for the last two 

years 
 
• Tax returns, usually for the last two years 
 
 
Assets 
  

• Bank statements 
 
• Investments/brokerage firm statements 
 
• Net worth of businesses owned               

(if applicable) 
 
 
 
Debts 
  

• Credit card statements 
 
• Loan statements 
 
• Alimony/child support payments             

(if applicable) 



Recommended Professionals 
 
Here are three lenders that have been nothing short of reliable and 100% 
dedicated when it comes to my past Buyers.  I  highly recommend them. 

Arlo Zoerner 
Senior Loan Officer 
 
Arlo joined Summit Funding in 2013 with experience dating back to 
2002. His philosophy is to offer the same high level of service to all 
clients regardless of the transaction size.  
 
(925) 289-9770  
arlo@teamzoerner.com 
NMLS ID# 293974 CA DRE ID# 01361336  

Arlo Zoerner 
Broker and Founder 
 
Jay Voorhees founded JVM along with his wife and has been in the 
mortgage arena for over 20 years, operating  primarily as an  
independent loan officer before launching JVM Lending in 2006.   
 
(925) 838-9932  
jayv@jvmlending.com 
NMLS# 310167 CA DRE# 1197176NMLS 

Kenny Leather 
VP of Mortgage Lending 
 
Kenny has 24 years of experience. His clients appreciate his reputation 
for no surprises. He starts every transaction with a timeline and sets 
realistic goals so each client knows exactly what goes into the process.   
 
(510) 981-3025  |  (510) 409-7232 
Kenny.Leather@grarate.com 
NMLS ID# 280982 



YOUR HOME SEARCH 



YOUR AGENT’S WEB PRESSENCE 

 

Sean Fruth has a robust online presence and a vast array of useful sites 

and apps for you to utilize in your home buying search. A great first stop 

is his agent website SeanFruth.com, and other Coldwell Banker profiles 

as they are page one hits on a Google search result.  

 

Sean is also an active member of many social media and home search 

sites such as Facebook, Instagram, Yelp, Trulia, Zillow, and more! 

Facebook.com/DwellBayArea 

Instagram.com/DwellBayArea 



YOUR SEARCH BEGINS 
 
Please utilize the form below to think about the attributes of your home 
that truly matter to you so that we can find what you’re looking for. 



MAKING AN OFFER 
 
There are many factors that influence the 
market value of a home. Sean will keep his 
hand on the pulse of the market and give 
you the insight you need to make an offer 
that you’re comfortable with. Some of the 
factors to consider are: 
 
• How long the home has been on the 

market 
 
• If the price has been reduced 
 
• How much the home is worth - Sean will 

provide you with a comparable market 
analysis (CMA) showing the list and sale 
prices for similar homes in the area 

 
• If there are multiple offers and when the 

offer date is 
 
• Other items that might be included in the 

sale (furniture, hot tub, etc.) 
 
• The “list to sale price ratio,” an indication 

of how competitive the market is for the 
homes in this area 

 
• Why the seller is selling 
 
• Whether the seller is offering an           

assumable loan or financing 
 
Once the offer is written, Sean will present it 
to the seller’s agent. At which point the  
seller can accept your offer, reject it, or 
counter it to start the negotiation process. 
Sean will work with you to plan a strategy to 
ensure the most advantageous terms and 
acceptable pricing for you and your budget. 



CLOSING ON 

YOUR HOME 
 
Once your offer has been accepted, the  
closing process begins. Here are some of the 
typical steps involved. 
 
Home Inspection - In our hyper competitive 
market few property sales are contingent on 
the results of a home inspection, which is 
provided by the seller. The inspection  
typically occurs within 10 days and includes 
a review of the home’s exterior elements 
like the roof, siding, trim and windows, as 
well as kitchen and bathroom fixtures and 
appliances and major systems like heating 
and cooling, plumbing and electrical. Prior 
to landing on the MLS, if you want a home 
inspection I can provide that for you. 
 
If defects are discovered during the  
inspection, you may exercise the remedy  
described in your offer or negotiate with the 
seller to  determine what repairs will be 
made. 
 
Title search - This is a historical review of all 
legal documents relating to ownership of 
the property to ensure that there are no 
claims against the title of the property. If is 
also recommended that you purchase title 
insurance in case the records contain errors 
or there are mistakes in the review process. 



Appraisal - As a standard part of the  
mortgage process, your lender will order an 
appraisal report to ensure that the loan will 
be guaranteed by the home’s value. An          
appraisal contingency is an option we can 
discuss prior to writing an offer. 
 
Final walk-through - If it’s requested in the 
contract, you’ll be given the chance to look 
at the home to make sure it’s in the same 
condition as when you signed the sales 
agreement. 
 
Closing costs - In addition to your deposit 
and down payment, there are a variety of 
other costs involved in closing including: 
 
• Loan origination fees, appraisals and    

reports 
 
• surveys and inspections 
 
• Mortgage insurance 
 
• Hazard insurance 
 
• Taxes 
 
• Assessments 
 
• Title insurance, notary and escrow fees 
 
• Recording fees and stamps 



GETTING STARTED 
 
Your home-buying needs are one of a kind, so you’ll need a one of a kind 
agent. With Sean Fruth by your side you can bet he will: 
 
• Provide you with proven, powerful, and a personal service 
 
• Help you find the right home and negotiate the best possible price 

and terms for it 
 
• Close the sale in a smooth and timely manner 
 
Sean is committed to your complete satisfaction, and will represent your 
interests with the utmost care, honesty, integrity and discretion.  

 











Dear New Friend, 
 
I look forward to getting to know you more and helping you achieve your real estate dreams. 
Whether you are looking for your dream home, a vacation get away, or a happy place to retire 
I can help. I  strive to bring energy, experience, and dedication to our work together. For me 
buying and selling properties isn’t just a career it’s a passion.  
 
As a freshman in college, I started an apartment leasing service to help fellow students find 
housing in New Orleans. The adventure continued on the San Francisco Peninsula where I  
specialized in the sales of apartment and other leased investment opportunities for over 10 
years. However, it wasn’t until I moved to the East Bay Area that I really felt I’d found home.  
 
When I’m not investigating the architectural character or history of a new neighborhood, 
you’ll find me hiking our regional parks or pedaling down the streets. My love of discovering 
all the sounds and stories of this glorious area coupled with my extensive real estate experi-
ence make me a tremendous asset for your home buying adventure. 
 
Thank you for taking the time to get to know about me and the many services I can provide 
you with on your home buying search.  
 
All the best, 

Sean Fruth, REALTOR® 

(415) 608-9581 

Sean.Fruth@cbnorcal.com 

CalBRE No. 01293763  

 

A LETTER FROM SEAN 



SAMPLE OF MY BUYER & SELLER 

REPRESENTED SALES 

2246 E 31St. Oakland  

List $485,000 Sold $525,000 

3 Offers 

2904 Harper St. Berkeley 

List $799,000 Sold $1,125,000 

16 Offers 

269 Edwards St. Crockett 

List $449,950 Sold $455,555 

1 Offer 

2127 23rd Ave. Oakland 

List $450,000 Sold $450,000 

1 Offer 

237 Garcia Ave. San Leandro 

List $499,000 Sold $635,000 

13 Offers 

6036 Leona St. Oakland 

List $599,000 Sold $650,000 

1 Offer 

917 Whittle Ave. Oakland 

List $729,000 Sold $791,500 

5 Offers 

5610 Castle Dr. Oakland 

List $999,000 Sold $1,100,000 

1 Offer 

886 20th St. Oakland 

List $599,000 Sold $599,000 

1 Offer 


